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Abacus – Overview  

Abacus Life 
Solutions 

(complementary 
capabilities)

ABL Tech

Abacus Asset 
Group 

(includes Carlisle)

Abacus Wealth 
Advisors

Global presence

Locally regulated in each 
market

2 offices

4 representations

26 local distribution 
relationships

33 countries of domicile of 
our limited partners

Our mission at Abacus is to revolutionize financial services through expert asset management and data-driven lifespan insights, leveraging 
advanced technology to deliver personalized solutions that optimize financial well-being across every stage of life.

The Abacus Advantage: Four Verticals, One Vision



Longevity Today

Over the past century, life expectancy has significantly increased. People living 
well into their 80s, 90s, and even beyond. This trend is expected to continue, 
transforming how we plan for retirement, healthcare, and wealth.

Many economies are experiencing aging populations, especially in developed 
countries like Japan, Europe, and North America. These demographic shifts 
have profound implications for social systems, markets, and individual financial 
strategies.

Longer lives mean longer periods of retirement, requiring more substantial 
savings and smarter wealth management. 

The Longevity in the Modern Age

https://www.juliusbaer.com/en/insights/future-insights/shifting-lifestyles/extended-longevity-creates-investment-opportunities-in-multiple-sectors/



Rethinking Longevity

Why are lifespan calculators changing? Planning for a longer, healthier third phase of life

How is longevity changing ?
Longer life with better health-aware aging population, increasing health-span

Traditional life-
expectancy models 

undercount true 
longevity and health 

trajectories

Current tools
o Additive/rule-of-thumb assumptions fail to capture interactions among risk 

factors
o Limited view of health-span vs. lifespan
o One-size-fits-all forecasts mislead retirement, saving, and insurance 

decisions

What’s changing?
o Integrating genetic and epigenetic data to personalize predictions
o Moving from generic survival curves to individualized health-and-survival 

trajectories
o Expanding inputs beyond age/gender to include biology, lifestyle, and 

caregiver consideration



Longevity  “Third Phase of Life” Phenomenon

Why it’s a new phenomenon

• People retire later due to longer working ages and financial need
• Healthier aging leads to a meaningful, extended period beyond 

traditional retirement in which individuals remain active
• Caregiving, mobility, and living-arrangement needs extend over a 

longer horizon

The emergence of the “third phase of life”

Planning implications

• Longer retirement horizon requires bigger or more flexible financial 
buffers

• Need for income strategies that span three life stages: accumulation, 
retirement, and third phase

• Greater emphasis on healthcare, long-term care, and housing 
solutions tailored to extended longevity

Accumulation
The period of saving and 
preparing for future retirement 
needs.

Retirement
Transition to a phase of reduced 
work and increased leisure 
activities.

Third Phase
Extended active life with longer 
caregiving and mobility needs 
beyond retirement.



Longevity Impacts 

• Longer time horizon for capital - Retirement spending may extend 
well beyond traditional horizons, requiring a bigger, more durable 
investment base.

• Health-span vs. lifespan - Longer health-span can shift spending 
needs i.e. less medical in early years, more long-term care risks later.

How Longevity Impacts Investments and Wealth Management 

• Asset allocation
• Emphasize a mix that balances growth with income durability and 

equities for growth, with reliable income-producing assets.
• Consider investment duration management, align duration exposure 

with expected withdrawal timelines.

• Access to assets through secondary life insurances.

Source: ResearchGate GmbH



OPTIONS FOR POLICY HOLDER SEEKING EXIT

A typical policy holder accumulates 2 to 4 life insurance 
policies during their lifetime. In retirement, the original 
purpose for which a policy was purchased may no longer 
exist, and premiums become onerous as funds are 
required for other purposes such as long-term 
healthcare, medical bills, family travel, or lifestyle.

TYPICAL POLICY HOLDER PROFILE

AGE (years) 24-45 46-64 64-80

FINANCIAL NEEDS

Family
Mortgage

College
Savings

Family
Mortgage

College
Savings

Family
Healthcare
Retirement

COST OF PREMIUMS Low Increasing Expensive

POLICY HOLDER

INSURANCE COMPANY ABACUS GLOBAL MANAGEMENT 

SECONDARY LIFE 
INSURANCE PROVIDER

SELLS POLICY

cash
settlement
10-20% FV

pays
premiums

policy 
benefit

100% FV

RETIRES POLICY
(stops paying premiums)

cash
surrender 
value

2-3% FV

RETURNS
POLICY

1

2

policy lapses
0% FV

3

SECONDARY  LIFE INSURANCE 
PROCESS

FV = Face Value of Life Insurance Policy 

SELLSPOLICY

(new policy owner and beneficiary)

Secondary life insurances can offer a favorable alternative for senior citizens who own unneeded, 
unwanted, or unaffordable life insurance policies

Understanding Secondary Life Insurances 



Not all investments will perform accordingly. Secondary life insurance investors risk loss of capital. 
Past performance does not guarantee future results.

ASSOCIATED CASH FLOWS

Year Purchase Price Premiums Face Value Total 

1 -$470,991 -$82,500 -$553,491

2 -$90,000 -$90,000

3 -$90,000 -$90,000

4 -$90,000 -$90,000

5 -$90,000 -$90,000

6 -$90,000 -$90,000

7 -$90,000 -$90,000

8 -$67,500 $3,500,000 $3,432,500

SUMMARY

Face Value $3,500,000 Realized IRR 20.71%

Purchase Price -$470,991 Realized MOIC 3.01

Premiums Paid -$690,000

Net Proceeds $2,339,009
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EXAMPLE SINGLE POLICY 
RETURN PROFILE 

Realization after 91 months
Realized IRR = 20.71% 

Example of a secondary life insurance 

Below is the IRR profile of a secondary life insurance policy purchased 



Carlisle Management Company classifies as an alternative investment fund manager (AIFM) under the AIFM Law. It is supervised by the Luxembourg financial regulator. Pursuant to AIFM Law, Carlisle Management Company
is authorised to market Alternative Funds it manages only to professional investors that are domiciled or have a registered office in any territory of the European Economic Area (EEA) other than Luxembourg.

This presentation is intended to be for information purposes only and it is not intended as promotional material in any respect. Reliance should not be placed on the views and information in these presentations when
making individual investment and/or strategic decisions.

A fund’s investment objectives, risks, charges and expenses should be considered carefully before investing. This document contains information in summary form only and its accuracy or completeness cannot be
guaranteed. No liability is accepted for any loss of whatsoever nature arising from the use of this information. Application for units in this fund may only be made on the basis of a prospectus relating to the fund and this
document may only be distributed to those eligible to receive that prospectus. The distribution of this document may be restricted in certain jurisdictions and it is the responsibility of any person or persons in possession of
this document to inform themselves of, and to observe, all applicable laws and regulations of any relevant jurisdictions. The prospectus contains this and other important information about the Funds. To obtain a prospectus
free of charge, call Carlisle Management Company’s registered office in Luxembourg, or contact us by sending an email to info@cmclux.com or by visiting our Web site. Please read the prospectus carefully before investing or
sending money.

An investment in the Fund is speculative and involves a high degree of risk. Further, investors will have limited withdrawal and transfer rights, and no secondary market for the interests exists. All of the risks, including life
expectancy extension, credit risk, as well as other important risks and information are described in detail in the Offering Document. Prospective investors are strongly urged to review the Offering Document carefully and
consult with their own financial, legal and tax advisors before investing with the Fund. Objectives may vary depending on market conditions.

Carlisle Management Company does not provide legal or tax advice The statements contained herein are based on our current views and involve known / unknown risks and uncertainties that could cause actual results,
performance or events to differ materially from those expressed or implied in such statements. The content of this presentation is intended solely for the use of the addressee. Except as otherwise authorised, this
information may not be shown, copied, transmitted, or otherwise given to any third party without Carlisle’s prior written consent. If you are not the addressee or the person responsible for delivering it to the addressee, any
disclosure, copying, distribution or any action taken or omitted to be taken in reliance on it is prohibited and may be unlawful. The data used in this presentation is obtained by Carlisle Management Company from the
sources which it considers reliable. While utmost care has been exercised while preparing this presentation, Carlisle Management Company does not warrant the completeness or accuracy of the information and disclaims all
liabilities, losses and damages arising out of the use of this information. Neither Carlisle Management Company nor any person connected with it accepts any liability arising from the use of this information. The recipient(s)
before acting on any information herein should make his/their own investigation and seek appropriate professional advice before making any investment decision or entering into any financial obligation based on
information, statement or opinion which is expressed herein.

The Fund has appointed Reyl & Cie Ltd, 62 rue du Rhône, 1204 Geneva, Switzerland, as its Swiss Representative AND Swiss Paying Agent. (Tel.: +41 22 816 80 00, email: FrsReporting@reyl.com). In Switzerland shares shall be 
distributed exclusively to qualified investors. The fund offering documents, articles of management regulations and audited financial statements can be obtained free of charge from the Representative. In respect of shares 
distributed in Switzerland the place of performance and jurisdiction is the registered office of the Representative.
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